
How to C onquer the C oac hing Galaxy



"B loody he ll,  not anothe r ge ne ric  bus ine s s
c ard!" I re me mbe r mutte ring,  rubbing the
tire dne s s  out of my e ye s . T he  s mall,
c rampe d offic e  s e e me d to c los e  in on me ,
fille d with the  anxie ty of bus ine s s  c oac he s
de s pe rate  to s c ale  pas t that $ 5 0 k pe r ye ar
thre s hold.

C hris tian,  a young 2 1-ye ar-old de taile r with
grit in his  voic e  and dre ams  in his  e ye s ,
was  the  ne xt in line . B are ly making $ 3 k pe r
month,  he  was  an e xac t mirror of my own
proble m – the  ge ne ralis t approac h s imply
was n't c utting it.

"W e  gotta bin this ,  C hris tian, " I e xc laime d
one  day,  s lapping his  bland bus ine s s  c ard
onto the  table . T hat was  it.  T he  de fining
mome nt. W e  de c ide d to dive  he adfirs t into
the  unknown,  c hoos ing a hype r-s pe c ific
nic he  for his  c ar de tailing.

W e e ks  turne d into months . Offic e  days
morphe d into late  nights ,  fue lle d by
c ountle s s  c ups  of bitte r c offe e  and
C hris tian's  re le ntle s s  drive . T ime ,  mone y,
and e ne rgy poure d into this  trans formation,
like  s oldie rs  marc hing into battle .

And the n, the  une xpe c te d
happe ne d...

How it began...



C hris tian's  bus ine s s  roc ke te d to a s tagge ring $ 10 0 k in one  ye ar! T he
tas te  of vic tory was n't jus t s we e t for C hris tian,  it was  a wake up c all for
me . T he  path to s uc c e s s  was  finally c le ar - be  a s pe c ialis t,  not a
ge ne ralis t.

F as t forward to today. T he  tiny offic e  is  now buzzing with e ne rgy,  a hub
for me ntors  s pe c ializ ing in c ar de tailing. W e  took our winning formula
and s que e ze d it into a powe rful C RM s yste m,  wrapping up our golde n
s trate gie s  into a re ady-to-us e  c ours e . Re s ult?  A whopping $ 2 0 0 k in
re ve nue  in the  firs t ye ar.

And our c rowning glory?  C oac hing a de taile r to poc ke t $ 3 8 k in jus t 10
days .

V ic tory, s we e t vic tory.

B ut he y,  e nough about us . Le t's  ta lk  about you.

If you're  a bus ine s s  c oac h s tuc k in the  $ 5 0 k rut,  it's  time  to c huc k that
ge ne ralis t c ap and put on the  s pe c ialis t hat. And I've  got jus t the
roadmap to he lp you navigate  this  journe y. 

S o, are  you re ady to s te p up your game ?



If you're  like  mos t bus ine s s  c oac he s ,  you're  s pe nding c ountle s s  hours
in one -on-one  s e s s ions .  Y ou're  tie d to your bus ine s s ,  e xc hanging time
for mone y. Le t me  s how you how to multiply your impac t and inc ome .

T hink about a c onc e rt. W he n a band pe rforms ,  the y're  not playing for
one  fan at a time  in a s mall room. Ins te ad,  the y're  playing to a  mas s ive
audie nc e  a ll at onc e . T he  s ame  s ong,  re ac hing thous ands  of e ars  at
the  s ame  time . T hat's  le ve rage ,  my frie nds .

T he  ke y to bre aking the  $ 5 0 ,0 0 0  c e iling is n't about adding more  one -
on-one  c lie nts . It's  about doing more  with the  c lie nts  you alre ady have .

In my own c oac hing bus ine s s ,  I made  a s imple  c hange  that turne d
e ve rything around. Ins te ad of c ountle s s  one -on-one  s e s s ions ,  I s tarte d
a we e kly Q&A c all.  All my c lie nts  we re  invite d to c ome  along.

T he  be s t part?  T his  didn't jus t be ne fit me ,  but my c lie nts  love d it too.

B ut the  re al magic  happe ne d whe n I s tarte d offe ring "fre e  pas s e s " to
the s e  Q & A s e s s ions . P ros pe c ts  got to s e e  the  value  I offe re d up
c los e . 

T he y got to imagine  what it'd be  like  to work with me  re gularly.

L e v e r a g e  Y o u r  T im e ,
M u l t ip l y  Y o u r  Im p a c t



Ove r 6 5 % of 'fre e  pas s  holde rs ' be c ame  paying c lie nts . 

T he y had s e e n firs thand what the y c ould gain,  and the y wante d more .

Re me mbe r,  in a world whe re  time  is  your mos t valuable  as s e t,  you
ne e d to le ve rage  it.  

S witc h from a one -to-one  mode l to a one -to-many,  and watc h your
c oac hing bus ine s s  s oar pas t that $ 5 0 , 0 0 0  mark.

Don't jus t be  a  c oac h. 

B e  a  roc ks tar.

T h e  r e s u l t ?



Le t's  talk about s hortc uts . T he  good kind,
not the  s ke tc hy,  bac k-alle y kind.

T hink of it this  way: you're  on a road trip,
he ading towards  this  amazing de s tination –
'S ix F igure  T own.' Y ou're  e xc ite d,  you've
got your s nac ks ,  your favorite  tune s
blaring,  but the re 's  jus t one  proble m. Y ou
don't have  a map.

Pic ture  that,  driving aimle s s ly,  taking wrong
turns ,  e nding up in de ad-e nds . It's
frus trating,  is n't it?  Like  be ing s tuc k in
traffic  while  the  ope n road te as e s  you jus t
out of re ac h. T hat's  whe re  the  'be e n-the re -
done -that' folks  c ome  in.

C ons ide r the m your G PS ,  guiding you,
s howing you the  s hortc uts .

"In the  journe y of s uc c e s s ,
e xpe rie nc e  is  the  be s t G P S ."

The Power of
Expert Guidance.



Now,  le t me  te ll you about one  of my s tude nts ,  le t's  c all him Mike . 

Mike  was  s tuc k at that pe s ky $ 5 0 , 0 0 0  c e iling,  jus t like  you. He  was
s tubborn and ins is te d on figuring it out on his  own. Y ou know,  the  whole
'trial and e rror' s he bang.

B ut,  afte r months  of s pinning his  whe e ls ,  he  de c ide d to s wallow his
pride  and as k for dire c tions . He  hire d a c oac h,  followe d the ir guidanc e ,
and gue s s  what?  

M ike  s mas he d that c e iling and is  we ll on his  way to
S ix  F igure  T own.

"In the  journe y of s uc c e s s ,  e xpe rie nc e  is  the  be s t G PS ."

S o,  find your G PS . It doe s n't have  to c os t an arm and a le g. S ubs c ribe  to
Y ouT ube  c hanne ls ,  follow s uc c e s s ful c oac he s ,  he c k,  jo in my 5 -day
'S c ale  Y our C oac hing B iz  C halle nge .'

Y our pride  is n't worth the  de tours . Y our way got you he re ,  but the  right
way,  the  e xpe rie nc e d way,  will take  you furthe r.



T hink of it like  this :

Y ou're  in a c rowde d room,  a ne tworking e ve nt. Y ou s trike  up a
c onve rs ation with s ome one ,  the y as k about your plans . Y ou c ould
mumble  s ome thing vague ,  or you c ould puff out your c he s t and s ay,  "I'm
going to s c ale  my c oac hing bus ine s s  to s ix figure s ."

S udde nly,  the  room quie ts  down,  all e ye s  on you. A hus h of awe ,  a
ripple  of re s pe c t. T hat's  the  powe r of s tating your goals  out loud.

"A goal that's  not s hare d is  a  dre am that's  forgotte n."

Now,  le t's  bring in Jane ,  a bus ine s s  c oac h jus t like  you. S he  was  s tuc k in
the  s ub-$ 5 0 K loop,  but the n s he  de c ide d to s hare  he r goal with he r
pe e rs . S he  s tarte d a mas te rmind c all,  a c irc le  of ac c ountability.

And gue s s  what?

T he  s imple  ac t of s haring he r goal,  de c laring it out loud,  ignite d a fire . It
be c ame  a ple dge ,  a promis e . It he ld he r ac c ountable ,  ke pt he r
motivate d,  pus he d he r forward. And s oon e nough,  Jane  s c ale d he r
bus ine s s  be yond the  $ 5 0 K c e iling.

"A goal that's  not s hare d is  a dre am that's  forgotte n."

S o,  don't ke e p your goals  to yours e lf.  S hare  the m,  s hout the m from the
rooftops . S e t up a mas te rmind c all,  an ac c ountability c irc le . T he  s he e r
ac t of voic ing your ambitions  brings  the m c los e r to re ality.

R e me mbe r, s ile nt dre ams  gathe r dus t. V oic e d goals  be c ome
vic torie s .

S h a r in g  is  W in n in g



T hank you for taking the  time  to re ad this  guide . If you've  found it us e ful,
and you're  itc hing to knoc k that pe s ky $ 5 0 , 0 0 0  c e iling right out of the
park,  the n I've  got jus t the  thing for you.

Y ou're  s ic k and tire d of hitting that $ 5 0 , 0 0 0  c e iling,  right?  W ant to tas te
the  s we e t fre e dom of a thriving,  s pe c ialis t c oac hing bus ine s s ?

T he n s ign up for my 5 -day 'S c ale  Y our C oac hing B iz  C halle nge '.

In this  c halle nge ,  we 're  gonna dive  de e p. W e 'll rip apart your
me s s aging,  polis h it up and make  it attrac t pros pe c ts  like  be e s  to
hone y.

And the  be s t part?

No more  fe e ling like  you're  s tuc k  in a  whirlpool of c haos . W e 're  going
to lay out the  roadmap for you. C le ar. S imple . Ac tionable .

S o,  s ay goodbye  to ove rwhe lm. S ay he llo to a bus ine s s  that doe s n't jus t
s urvive ,  but thrive s . Y our tic ke t to finally s mas hing through that $ 5 0 ,0 0 0
c e iling is  jus t a c lic k away.

Join the  'S c ale  Y our C oac hing B iz  C halle nge ' today. Y our future  s e lf
will thank you

W h a t 's  n e x t ?

YE S ! S IGN  M E  U P



I re me mbe r whe n I firs t le arne d to s nowboard. Y e ah,  I kne w it looke d
badas s  from afar,  but boy,  was  I warne d about the  many time s  I'd e nd
up e ating s now. More  like  a s now buffe t if you as k me .

Pic ture  this : A fros ty mountain,  the  white  s now glinting unde r the  c old
s un,  and me ,  Jas on,  de c ke d out in ne on ge ar,  de te rmine d to c onque r
the  s lope s . And the re  I was ,  more  intimate  with the  ic y ground than I
e ve r wante d to be . T he  c hilly wind,  the  laughte r from onlooke rs  – it was
all bac kground nois e  to my grit.

"B ut Jas on," you may s ay, "W hat's  the  point of this  fros ty ta le ? "

S tay with me  he re . Y ou s e e ,  I c ould have  e as ily thrown in the  towe l,  le t
the  s now win. B ut no,  that's  not how we  do things ,  is  it?  I took le s s ons ,
many,  many le s s ons . E ac h time  I e nde d up with a s now-c ove re d
bac ks ide ,  I got bac k up,  re ady for anothe r go.

"Y ou're  a glutton for punis hme nt, " my frie nd Ric k laughe d ove r a be e r
one  e ve ning. I jus t grinne d,  nurs ing my bruis e d e go and s ore  body. "O r
maybe , I'm a  s uc ke r for s uc c e s s ," I quippe d bac k. T hat got him quie t.

And you know what?  E ve ntually,  I s pe nt more  time  riding the  s lope s
than be c oming an unwilling part of the m. T hat e xhilaration,  that s e ns e  of
ac hie ve me nt whe n I finally s woos he d down the  hill without kis s ing the
s now?  Pric e le s s .

I  w a s  a  s u c k e r . . .

"Ja s o n ,  y o u 'r e  a
g l u t t o n  f o r
p u n is h m e n t "



I wouldn't be  he re ,  bas king in the  thrill of s nowboarding,  if I hadn't take n
that ac tion,  if I hadn't e ndure d the  falls  and the  flailing. Jus t like  you
won't bre ak your $ 5 0 ,0 0 0  c e iling if you don't s te p up and take  ac tion.

And that's  why I'm inviting you to the  5 -day 'S c ale  Y our C oac hing B iz
C halle nge .' T o give  you that pus h,  to s how you that you c an c onque r
the  mountain of s pe c ialization,  jus t like  I c onque re d s nowboarding.

Howe ve r,  le t me  be  re al he re . E ve n if you de c ide  not to join this
c halle nge ,  that's  okay. B ut do s ome thing,  anything to nudge  your
bus ine s s  forward. B re ak the  s tatus  quo,  flirt with ris k,  kis s  the  s now if
you have  to. B e c aus e  re me mbe r,  e ve ry s nowboarde r onc e  s tarte d by
falling flat on the ir as s . And look whe re  the y are  now.

C he e rs  to falling and ge tting bac k up. Y our future  s uc c e s s  s tory is  jus t a
fe w tumble s  away.

Now, go ge t 'e m, T ige r!

Are  you R e ady to launc h your ne xt s uc c e s s ?
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Yes! Let 's  Go >>
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T o your s uc c e s s ,

Jas on E c onomide s


